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How We We
Revolutionize Loan

Management

Our platform allows you to get the full-service offerings of a doctors
office from the comfort of your home.

v Lead Module v Credit Rating

v Loan Origination Module v Dealer [ Distributor Module

v Loan Management Module v Loan Recovery Module

User Management Module



Empowering
Financial
Institutions
With Next-
Generation
Lodn
Solutions




BFIs Automation — Digitalization of
ongoing process of lead
management, loan origination,

management and recovery process

Essence

Digitalization with new technology
and new plan




Deliverable Modules

»

LEAD CUST

PROSPERCT
(nquiry 7contact)

Lead Generation

Efficient lead generation

accelerates business
growth and enhances
customer relationships

Loan Origination

__System

Streamlining loan
applications, approvals,
and disbursements for
enhanced operational

efficiency.

Loan Management
System
Efficiently streamline

loans from application to
repayment with precision

and accuracy.

Accounting

Efficiently manage
finances with integrated
accounting system
solution.

DEALERS

Dealer/Merchant
__Management

Efficiently oversee
dealer/merchant
relationships, ensuring
seamless collaboration
and optimal
performance.



Distributer

Admin

Channel

1]

Web Application

Maobile Application

Functional Architecture

Lead Generation

Applicant Onboarding

Lean Disbursal

Penalties & Charges

Groce

Follow Up

Teller Management

Credit Scoring

Key Features

Fellow Up

Duplicate Check

Loan Reypayment

SMS/Emuil Notification

Walver

Loon Recovery

Document
Management

Dynarmic SMS/Email

Lead Conversion

Borrower a/c craation

Lean ale Creation

Repayment Reminder

Reschedule

Repossession
Managemant

Merchant
Monogement

Integration

=n

Payment Goteway

-
Hotification
Ermail, SMS

8

KNOX, TV guard

8

Accounting

Functional
Architecture



Tech led new business plan and process

Modern Architecture

P rO p O S e d Integrations and automation
. Development of new module-based system
Solution

Lead module

Loan origination module
Loan management module
User management module
Loan recovery module
Dealer/Distributor module




Value add up to the
business

* Efficiency

* Transparency

* Scalability

* Reduced Cost

* Competitive advantage
* Analytics

e Data (Al)




User

Management

Admin

_ UnderWr

Loan
Officer




Core Functionalities of Different User Types

Internal User

Distributor

Merchant/Dealer

Customer

* Internal user setup

* Roles and privilege setup
/] * Masterdata setup

—] * Location master setup

* Distributor onboarding

= Dealer onboarding

= Applicant approval

* Product management

* Loan approval

* Loan disbursement

* Repayment Management
| = Action in Loan Account

¢ Teller Management

* Vault Management

* Email link verification

* Login, forget password

* Report access

» Product wise Sales Overview
* Merchant wise Sales Overview

* Email link verification

* Login, forget password

* VView the authorized product with
financing details

* Lead management process

* Lead onboarding

* Conversion to applicant

= Initiate loan origination process

* View Statement

+ Cash Withdrawal

« Follow Up (Risk option as
merchant)

* Registration

* Login, forget password

« Self onboarding process

* Loan product select

* Credit score management
* Loan Repayment

* Transaction Statement

Core Functionalities For Users




Lead Management

THE STAGES OF LEAD MANAGEMENT

Lead Offer Email
Create lead based on the infarmation Send appealing opportunities,
provided by the visitors encouraging them to take the next

step in the conversion process.

Visitors Follow Up Applicant
Captures detailed information of Keep the lead engaged and move Seamless conversion of the lead into a
visitors, su§h as cont?ct details them closer to the conversion stage. potential borrower. Duplication checks
or product inquiry, initiating the are Implemented to maintain data

lead generation process. integrity and avoid redundant entries.



Loan Origination

THE STAGES OF APPLICANT ONBOARDING

Applicant Review and Extra Receivable and
Verification Commission
Efficiently review and verify applicant Enhance transparency and maximize revenue
information for quick and accurate through effective management of additional

assessments. receivables and commission structure

Applicant Onboarding CIB and Credit Score Check Credit Approval and
Merchants or self-service user simplify Perform a comprehensive CIB and credit Disbursal
onboarding by providing detailed borrower score check for a thorough assessment of Accelerate the lending journey with
Semation theom gt ead and se: an individual's creditworthiness. swift credit approval and disbursal,

onboarding.



Loan
Management

[
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Product setup — charges, commissions

Loan disbursal

Loan account management

Overdue management

Reports

Automatic/Manual Day End (Within 5 min)

Dealer Payment Eligibility Check



Actions on loan
account

Early payment

Partial payment

Loan repayment

Transactional reversal

Restructure

Write Off , Waiver, Early Loan closure



Loan Recovery




Integrations

Payments
Credit Bureau

LMS integration

Leads

Analytics

Third Party Tools



Technical Architecture

Vesoa;e
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Code Himalaya

CONTACT

We're here to help

Call us at:

+977 9741824490
+977 9851166330

Email us:
info@codehimalaya.net
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